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AHHOTanMA. MapKeTUHTOBbIE NTOAXO0/1bI IBOJIOLUOHUPYIOT CO BPEMEHEM, UTO MPUBOAUT K MOsIBIIE-
HUIO HOBBIX MHCTPYMEHTOB MpPOABMKEHHUS. OCOOEHHO MOMYJISIPHBIM CTAHOBUTCS 3€JI€HOE MO3UIIHUO-
HUpPOBaHHE KOMIAHMH, YTO TpeOyeT JOMOIHUTENBLHOrO H3ydeHus. B paboTe cuctemMaTu3npoBaHbI
(bakTopbl MOTPEOUTENHCKOIO BHIOOpA, MTPOAHAIU3UPOBAHBI KIIOUEBbIE HAIIPABJICHUS Pa3BUTHS CO-
BPEMEHHBIX MOJIX0I0B K MAPKETUHTY U 00CYKIAeTCS TeHACHINS K Pa3BUTHIO 3eJICHOI'0 MapKETHUHTA.
PacnipocTpaneHHBIMH [TOAXOAAMH B SKOJIOTMYECKOM MAPKETUHIE ABIISIETCS: UCIIOJIb30BaHUE Mepepa-
0aTbIBaEMBIX MaTepUaNOB, OPUIHATIbHAS IKO-CEPTU(PUKALNS, BHEAPEHUE SKOJOTUYHBIX TPUHIIUIIOB
B IPOU3BOJICTBEHHBIC U JIOTUCTUYECKHE IeTIOUKH. [Ipr 3TOM HE0OX0AUMO OTIMYATh 3€JIEeHBIH Map-
KETUHT U 3€JICHOW MO3UIIMOHUPOBAHUE OT «TPUHBOIIMHIAY, KOTJIa KOMIIAHUU TOJBKO 3asBIISIIOT 00
9KOJIOTMYECKON OTBETCTBEHHOCTH. DTO MOKET IIPUBOAUTD K IOJYyUEHUIO PHIHOYHBIX IPEUMYLIECTB,
HO CBSI3aHO C COOTBETCTBYIOIIMMH MapKETUHIOBBIMHA PUCKaMU IIPU PACKPBITUH PEAbHBIX ACIIEKTOB
NESTEIbHOCTH KOMITaHUU.
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Abstract. Marketing approaches evolve over time, leading to the emergence of new promotional
tools. Green positioning is becoming particularly popular, requiring further study. This paper system-
atizes the factors driving consumer choice, analyzes key developments in modern marketing ap-
proaches, and discusses the trend toward green marketing. Common approaches in environmental
marketing include the use of recyclable materials, official eco-certification, and the integration of
eco-friendly principles into production and supply chains. It is important to distinguish green market-
ing and green positioning from "greenwashing," when companies merely claim environmental re-
sponsibility. This can lead to market advantages, but is associated with corresponding marketing risks
when disclosing the true aspects of a company's operations.

Keywords: marketing strategies, green positioning, greenwashing
Begeoenue

OnHuM U3 BaXXHBIX UHCTPYMEHTOB B YNPaBIEHUU OU3HECA SIBJISETCS MapKETHH-
roBas crpaterus. OCHOBHBIE 3JIEMEHTHI, U3 KOTOPBIX COCTOMT MapKETHHT 3TO: pa3pa-
00TKa ToBapa, UCCIIEJOBAaHUs, aHAJIN3, YIIPABJICHUE KOMMYHUKALUSIMH, YCTAHOBJICHHE
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LIEH, IPOJBMKEHUE TOBAPOB U YCIIYT, YBEJIMYEHHE 00BEMOB MIPOJAXK, CEPBUCHOE 00-
clly’)kuBaHue, (GOPMUPOBAHUE UMUDKA U PEIyTallMi KoMIaHuu [1].

PaccmarprBasi MapKETUHT C TOUYKH 3pEHUS PHIHOYHBIX OTHOILIEHHI, TO MBI TOBO-
pHUM O Ipolecce 0OMeHa, Lieldb KOTOPOro — yIOBJIETBOPEHHE HYKI U NOTpeOHOCTEH
yesoBeka [2]. ITpu 3ToM Ha ypOBHE TEOPUH BBLACIAIOT «PBIHKU ITPOJIABLA» U «PBIHKU
MOKYIaTENs» B 3aBUCUMOCTH OT COOTHOLIEHUS CIIPOCA U MPETIOKEHNUS, a TAKKE HATTU-
YKs y IPOJIAaBLIOB PRIHOYHOM BJIaCTU. B pealbHOCTH PBIHOK IPENCTABIISIET CMECH IBYX
MOJIeJiel, B 3aBUCUMOCTH OT KOHKPETHOM CUTYaIMH OJIHA U3 HUX MOXKET Mpeo0aaaTh,
MIPU Y€M UHCTPYMEHTHI MAPKETUHIAa OKA3bIBAIOT HA 3TO NMPSIMOE BIIUSIHUE.

[Ipu sTOM B mocienHee BpeMsi HaOupaeT MOMyJIIPHOCTb IKOJIOTUYECKUN MapKe-
TUHT U 3€JIEHOE MO3UIIMOHUPOBAHKE, KOT1a TPOJBUKEHNE TOBAPOB OCYILECTBISIETCS C
aKIIEHTOM Ha SKOJIOTUYHOCTb UX MPOU3BOJCTBA U OTpedaeHus1. B uactHocTH, 3TO MO-
KET BKJII0YATh CO3/IaHUE IKOJIOTMYHBIX MTPOyKTOB, UCIOJIb30BAHNE NIepepadaThiBac-
MO WMJIM MHOTOPA30BOM YNaKOBKH, CHUKEHHE BPEIHBIX MPOU3BOJCTBEHHBIX BBHIOPO-
COB H Jp.

380./'110141!}1 MAPKEMUHZ08bIX cmpamezuﬁ

[Ipu ananu3e 11e1€BOM ayIUTOPHUH ISl TPOJIBUKEHUS TOBapa HEOOXOIUMO YUu-
THIBaTh €€ MPEANOUYTEHUS, KyJIbTYpPHBIE aCIEKThI, JeMorpadudecKkue Mpu3HaKku, KO-
HOMHUYECKYIO CUTYaIIUIO U TIcuXoJjornyeckue ¢haxkTopsl. [IpuHsATO CUMTATH, YTO IOTpE-
OuTENb COBEPIIACT MOKYIKY, OCHOBBIBASICh HA IIIMPOKOM TepedHe (PaKTOPOB, B3aUMO-
CBSI3aHHBIX MEXKIy coOoH (Tabi. 1.)

Ta6auna 1. ®axTopbl TOTPEOUTENHCKOTO BHIOOPA

['pynna DakTop Ilosicuenue
Omnpenensier, HACKOJIBKO TOBap JOCTYIECH U COOT-
Ilena ToBapa
BETCTBYET OIOJIKETY MOTPEOUTEIIS
ToBap TloCTYIHOCTS [Tpu mpouynx paBHBIX MOTPEOUTENH MPEATOYUTACT
Y npuoOperaTh 60see TOCTYIHBINA TOBAp
KauecTBo TOBapa [ToTpebuTtens oTmaeT mpeaAnoYTeHue Oosee Kade-
CTBEHHBIM TOBapaM, OJTHAKO TepeYeHbh Hanboee
[ToTpeOHOCTH U Kena-
[ToTpeburens BaXXHBIX XapaKTEPUCTHUK MIPH BHIOOPE CUIILHO OTJIN-
HUS IOTpeOUTeNs
JaeTcs MKy NOTPeOUTEIIMU
3HAKOMSIT LIEJIEBOTO MOTPEOUTENS C TOBAPOM, BIIH-
Pexnama 1 MapKeTUHT
SIFOT HA €T0 BOCTIPUSATHE
Brnusitor Ha perienue o MoKymnke, T.K. CHIXKAIoT He-
Pexomenpanuu u ot-
[To3utmonupona- SLIBLL OTIPEICIEHHOCTh Y TIOTPEOUTEINS: TOBAP PEKOMEH-
HUE 1 00111e- JIyeT TOT, KTO €r0 Y Ke HCI0JIb30Ball
CTBEHHOE MHEHUE [MonoxwurensHbIe YMOLMHU (PaTOCTh, HOCTATBT U,
OMOIMOHATIFHOE BOC- | KOM(OPT) CTUMYIUPYIOT UMITYJIbCUBHBIE TOKYTIKH,
pUITHE TOBapa (bOpMUPYIOT JTOSITLHOCTD K OPEHIy U JIEJIal0T TOBap
0oJiee 3aIIOMUHAIOIIMMCS

Takum 00pa3zom, MapPKETUHT ¥ TTOBEACHUE TOTPEOUTENCH B3aMMHO BIHSIIOT JAPYT
Ha JIpyTa, OJIHO 3aBUCHUT OT JApyTroro [3, 4].
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ITpu 3TOM IPOUCXOAUT HENIPEPBIBHAS TpaHC(OpMAaLMs MAPKETUHIOBBIX HHCTPY-
MEHTOB U MOJX0J0B. Te HHCTPYMEHTHI, KOTOpbIE pabOTaIOT CErOAHs, Yepe3 HeOOb-
10K MPOMEKYTOK BPEMEHH IMEpecTaloT paboTarh Takke 3(P(HEKTUBHO KaK paHbLIE.
[TocTosiHHBIE U3MEHEHUS B MAPKETUHIOBOW CpeJie HE JAIOT BO3MOXXHOCTH OJHO3HAYHO
OTIpEeACTUTh KaKOM MHCTPYMEHT BIIMSET Ha yCIeX KOMIaHuHu U OyneT 3¢ ¢eKkTuBHEe
BCETO HUCIOJb30BaThes [3]. 3a mocieqHue HECKOJIBKO JIET MAPKETUHIOBBIE HHCTPY-
MEHTBI U TIOJIXO/IbI IIPETEPIIENN PsIA U3MEHEHUI, B OCHOBHOM 3TO CBSI3aHO C mpeolia-
JaHUEM UHTEpPHET-MapKeTHHra (Tadi. 2).

Tadamnna 2. OCHOBHbIE ACMIEKTHl U3MEHEHU MapKETUHIOBOW CTpAaTEruu

Ho \ ITocne
[leneas ayauropus
Y4uThIBaETCS TONBKO JeMorpaduueckuil npu- | BaxxHee WHIUBUAYalTbHBIE XapPAKTCPUCTUKUA U
3HaK Jnemorpaduueckuil mpu3HaK
PexiramHbIi 00pa3
[TponykT pexnaMupyeTcst Kak caMblil Tydmuid U | Peximama o6pa3a sKu3HH: MPOAYKT BHEAPSIETCS B
«HOMeEp 1» 00pa3 )KU3HU MOTPEOUTEIS.
[TonyasipHOCTh UMUKEBON PEKIIAMBI
Kanaisl KOMMYHUKaAIIMU
TeneBuacHNE U Ie4YaTh \ Biusinue yepes colmaibHbIE CETH
B3aumoneiicTBue ¢ motpeduTeneMm
Jluunble TpoJaxu, KOTOpble Aar0T BO3MOXK- | [IpeoGmamaeT MHTEpHET-KOMMYHUKAIUS
HOCTh UMETh (PM3UUYECKUI KOHTAKT C MOTPeOH-
TEIEM

["oBOpst 00 3BOIIOIMK MAPKETUHTOBBIX CTPATETHH, CTOUT TAK)XKE OTMETUTH HOBBIE
TEHJICHIINHY, HalPUMEP, MUKPOMAPKETHHT, KyJIbTypa OTMEHBI, KyJIbTypa HHDIIOCHCEP-
CTBa, KOTOPbIC HAYaJIM 3HAYUTEIHHO BIIUATh HA MHCHHE ITOTPEOUTENEH, M KOTOPBIE HE
HaxXoJATCS B MIPSIMOM KOHTPOJIE MPOAABIOB. [ '0BOpst moipoOHEe, KyIbTypa OTMEHBI —
KOJUIEKTUBHBIN TPU3BIB K OTKAa3y OT B3aUMOJEHCTBUS C OpEeHIaMU WU MEPCOHAMH,
KOTOpbIE HAPYIIMJIM TPU3HAHHBIE O0IIeCTBEHHbIE HOPMBI [4, 5]. MUKpOMapKeTHHT
M0JIpa3yMeBaeT MPOJIBIXKEHHE Ha Y3KYIO TPYIITY JIUI, SIBJsETCs, OoJiee LejIeHanpas-
JIEHHBIM, YeM HHUIIEBbIA MAPKETHHT, KOTOPBIM Mbl OOBIYHO MCIIOJIb3YEM B MapKETHH-
roBo# cTparteruu. MapkeTHHT HH(IIIOCHCEPOB (HOKYyCHpPYeTCsl Ha JUAEepax MHEHHH,
KOTOPBIE TIPUBJICKAIOT MOAMUCYNKOB Ha ITU(POBBIX MEUA, YTOOBI OXBATHUTH IIEJICBYIO
ayIUTOPHIO JJIsl TPOJIBIKEHUS cooOmeHus Operna [6]. [lorpedutenu cTanm Takxe n3-
0eraTb HaBS3YMBYIO PEKIIaMYy, UCIIOJIb3Ys OJIOKMPOBITUKH PEKIAMBI, TOITOMY PEKJIaM-
HbI€ COOOIIEHUS Yepe3 UHQIIIOEHCEPOB JIerye TOHECTH 10 MOTEHIUAIBHOTO MOKYyMa-
TeJsl, TaK peKJIaMa CYUTAETCSl HEHABA3YMBOM 1 O0Jiee MPUBJIEKATEIbHOM, UTO MO CpaB-
HEHUIO C JAPYTMMHU PEKJIAMHBIMU WHCTPYMEHTAMH, HalmpUMep, KakK, BCIUIbIBAIOIIHE
OaHHEpbl, OKHA U T. 1. KpoMe HOBBIX TEHACHIIMH MOSBUINCH HOBbIE HHCTPYMEHTHI U
MOAXO/Ibl B MAPKETUHIOBOM CTPATETUHU, 3[€Ch CTOUT OTMETUTh SMM-nipoiBrxKeHnE
[7], Digital-pexnama [8, 9], ucnosp3oBanue UCKyccTBeHHOro mHTewiekta [10, 117,
customer relationship management (CRM) [12], OperauHr, yHUBEpPCATBHOE TOPTOBOE
peJIoKEHHE.
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Oco0OeHHO MOIyJAPHBIM CTAHOBUTCS 3€JIEHOE€ MO3UIIMOHUPOBAHHWE KOMITAaHUU.
WHTepec K AKOJIOTMUYECKON MOBECTKE, OCOOCHHO B 3ala/IHbIX CTpaHaX, MPOJOJIKAeT
BO3pacTaTh: UCCIEAOBaHUs, IPOBEACHHBIC 32 IMOCIEAHUE IISATh JIET, TIOKA3BIBAIOT, YTO
HOTPEOUTENN 00ECTIOKOEHBI IKOJIOTO-KIMMaTHUECKUMHU TPOOJIeMaMy U OTJAIOT Ipe-
HOYTEHUs 00JIee IKOJIOTUYHBIM TOBApaM.

@OupMbI HAUMHAIOT CTAJIIKUBATHCS C IaBICHUEM CTEUKXOJIEPOB, YTOOBI COOTBET-
CTBOBaTh MX TPEOOBAHMSM M MPEANOYTEHUSM. PacmpocTpaHEHHBIMH IMOAXOIAaMHU B
HKOJIOTMYECKOM MAPKETHHIE SIBJISIETCA: UCIOJIb30BAHUE MepepadaTbIBAEMbIX MATEPH-
asoB, ouLMaIbHast SKO-CcepTUUKALINA, BHEAPEHUE SKOJOTUYHBIX IPUHIIUIIOB B MPO-
M3BOJICTBEHHHBIE U JIOTMUTUYECKUE LIETTOUKH. DTO MO3BOJISIET UHPOPMHUPOBATH IOTpPE-
oureneil 00 3KOJOTMUYECKUX IPEUMYIIECTBAX MPOAYKTa AJis MOBBILIECHUS CIIPOCA.

JUi OAEpKKU CBOEr0 UMUK, JIOSIIbHOCTH, peNyTalnu, GUPMbI UCIIOIb3YOT
CTpaTEeruio, TOBOps O TOM, YTO OHHU BEAYT ce0sl IKOJOTMYECKH OTBETCTBEHHO U 3a00-
TATCS 00 OKPY’KAIOIIEH cpesie, KOoraa UX IEUCTBUS MOTYT Ja)e MPOTUBOPEUYUTH ITOMY
oOpazy [13]. Jlnsg Takoro moBenE€HHsS KOMMIAHUN HMCHOJB3YETCS TEPMHUH «TPHUHBO-
IIMHD». [ pUHBOILIMHT KaK CTpaTErusi MOXKET MPUBOANUTH K MOJYUYEHHIO PHIHOYHBIX IIpe-
MMYIIIECTB, HO CBSI3aH C COOTBETCTBYOIIMMH MAapKETUHIOBBIMH PUCKAMU MPU PACKPBbI-
THM peajbHbIX MTOKazaTenen [14].

3aknrouenue

MapkeTuHroBas CTpaTerus HeoOXouMa sl JOCTHXKEHUS TOJITOCPOUHBIX HeNeH U
3agad kommnanuu. [lotpedurenu cBOOOHBI B BEIOOpE TOBAPOB U yCIYTH, OJJHAKO Map-
KETUHT MOXET BJIMATh HA MOTHUBALIMIO M Ha TIOBeJAeHHE noTpedureneit. [Ipu sToM mpu
(dbopMupOBaHNHM MapKETUHTOBOW CTpaTerHH HEOOXOIMMO YUUTHIBATh (akT ObICTpOMe-
HSIFOLLETOCS PhIHKA.

[TocnenHue HECKOJIBKO JIET MAPKETUHTOBbIE HHCTPYMEHTHI U MOJIXO0]IbI IBOJIIOLIU-
OHHMPOBAJIM, YTO MPUBEJIO K MOSBICHUIO TAKUX SIBJICHUM KaK MUKPOMAPKETUHT, KYJIb-
Typa OTMEHBI, KyJIbTypa HH(IIOEHCEPCTBA, 3€JI€HOE MO3UIIMOHUPOBAHUE, TPUHBOIINHT.
OaHOBpEMEHHO MOSIBUIUCH M HOBbIE MAPKETHUHIOBbIE UCTPyMEHTHI: SMM-npoiBuke-
Hue, Digital-peknama, ucnosnbpb3oBaHue UCKYCCTBEHHOTO MHTeLiekTa, CRM, OpenauHr,
YHHUBEpCAJIbHOE TOProBO€ MpeiokeHne. [ mocTpoeHus: MapKeTUHTOBOM CTpaTeruu
Ba)XHO MMOHUMATh MOTPEOUTENHCKOE MOBEICHUE, KOTOPOE OMUCHIBAET KaK MOKYHaTeIH
y3HAIOT O TOBapax M yciyrax, BEIOMPAIOT UX, MOKYNalOT OBTOPHO, UCTIONIB3YIOT U 3a-
Ka3bIBAIOT UX JIJIS YOBJIETBOPEHHUSI CBOUX IMOTPEOHOCTEN.

[TorpeOuTenu cTanu oTAaBaTh OOJIbILIE TPEATOYTEHUE SKOJIOTHUECKH YUCTHIM TO-
BapaM, IOATOMY KOMIIAHUU CTaJId aKTUBHEE UCIIOIb30BATH IKOJOTUUECKYIO MapKETHH-
roByto crpareruto. OJJHaKO HE BCE KOMITAHUH BEIYT JOOPOCOBECTHO DKOJOTHUYECKYIO
JESITeTbHOCTh M MHOT/IA TIPEHEOPETaroT SKOJIOTO-KIMMATHYECKOW TTOBECTKOM, PUTBO-
PATCST SKOJOTHYHBIMHU, MCTONB3YIOT PACIUIbIBYATHIC WM BBOJAIIKE B 3a0yXICHUE
(OopMyJIUPOBKH, YTOOBI MOBBICUTH PEMYTALIMIO CPEIU OTPEOUTENEH.

bnazooapnocmu

Cratbs noarotonsieHa B pamkax 6azororo npoekta HUP UHI'T CO PAH FWZZ-
2026-0055.
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